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Commercial

BY TINA-MARIE O’NEILL

If you’re a buyer strug-
gling to source or pur-
chase a home, particu-
larly if you are keen to 

live in the west of Ireland, 
Animo TV and real estate 
expert Liz O’Kane want to 
hear from you.

Property buffs will re-
member O’Kane as Ireland’s 
original buyer’s agent who 
set up her business, Get 
Sorted, in 2002 to source, 
negotiate and help people 
buy properties in Ireland.

She then hit our TV 
screens as a co-presenter 
with Dermot Bannon on 
RTÉ’s House Hunters and 
went on to present RTÉ’s 
House Hunters in the Sun 
for seven seasons. 

More recently, she fea-
tured on Virgin Media’s Buy-
ers Bootcamp with Darren 
Kennedy.

Her latest venture is pre-
senting a new show called 
How to Buy a Home, pro-
duced by Animo TV (which 
is behind Ireland’s Fittest 
Family and The Great House 
Revival), with plans to air 
subsequent series on Virgin 
Media Television. 

The show is looking to fea-
ture a broad range of buyers, 
from members of ‘Genera-
tion Stuck’, who can’t afford 
to gather the deposit for a 
home and are stuck renting 
or living with their parents, 
to empty nesters or expats 
struggling to find a home or 
close a sale. 

Take Sunil, who feels like 
a 27-year-old teenager living 
at home with his parents and 
who dreams of his own place 
in Mullingar. Feeling over-
whelmed by the mortgage 
process, he meets O’Kane in 
one episode to seek advice 
and guidance before em-
barking on his home-buying 
journey.

In another episode O’Kane 
meets Mike and Anna, who 
recently returned to Ireland 
after decades in the States 
and are searching for a new 
life in the sunny south-east. 

“This is not like Kirstie and 
Phil of Channel 4’s Location, 
Location, Location show,” 
said O’Kane. 

“Nor is it Dublin centric. 
We’ve been to Wexford, 
Carlow and the midlands. 
We’re going to Cork and we 
really want to go west and 
to the north west and meet 

and help real people who 
need the tools to achieve 
their goals. 

“For example, we have a 
self-employed girl whose 
business started to take off 
in 2019 when along came 
Covid-19 and PUP [Pan-
demic Unemployment Pay-
ments], which affected her 
mortgage application, and 
she needed financial advice 
to take the next step.” 

The show also incorpo-
rates fly-on- the-wall con-
versations between Navan 
comedian and actor Michael 
Fry and a series of inter-
viewees including Darragh 
O’Brien, Minister for Hous-
ing. 

“Michael is also going to 
Finland to talk to their min-
ister for housing about how 
Finland is the only coun-
try in the EU that has been 
able to reverse the trend in 
homelessness,” said O’Kane. 

“Ultimately, the show is 
informative and serves as a 
tool kit for people who really 
want to get on the property 
ladder, whatever stage of the 
process they are at,” she said. 

Prospective candidates 
should email: home@ 
animotv.ie 

New TV show aims  
to help buyers get on 
the property ladder

I
nvestors are expected to play hard 
ball in 2023 as they seek out op-
portunities and bargains. They are 
basing their expectations of lower 
prices and higher yields on a num-
ber of factors, chief among them 

being reduced demand as more cautious 
investors wait to see how the Irish and 
world economies cope with the risk of 
recessions.

Other investors will find that increased 
interest rates and more cautious lenders 
will restrict available funding. Conse-
quently, cash-backed buyers will have 
less competition from leveraged pur-
chasers.

On the other hand, vendors with more 
sought-after properties such as environ-
mentally efficient offices and industrial 
units will also play hard ball and become 
slower to sell at a time when markets 
are softening.

Aoife Brennan of Lisney believes activ-
ity is likely to slow down in the coming 
months as the market is in the process 
of price discovery.

“In most instances there is a discon-
nect between vendors’ price expecta-
tions and what purchasers – and their 
credit committees – are willing to pay. 
Some investors, mainly smaller-scale 
cash buyers, are willing to buy assets 
now with less competition, but the op-
portunity must be a good fit, meeting 
all their requirements, and available at 
a discounted price,” she said.

Colm Lauder, analyst with Goodbody 
stockbrokers, thinks that prices for prime 
Dublin offices could fall by up to 18 to 
20 per cent, with prime yields moving 
towards 5 per cent “as the new rates en-
vironment is gradually priced in”.

“However, this is at the prime, Grade 
A, and most energy-efficient end of the 
Dublin office market, and moves are 
likely to be wider for older stock with 
weaker sustainability credentials,” he 
said.

John McCartney of BNP Paribas Real 
Estate said that the yield drift has been 
somewhat offset in logistics, residential 
and prime offices, by rental growth.

“However, new supply has picked up 
strongly in these sectors, which should 
lead to more moderate rental growth 
in 2023.

“It takes time for vendors’ and pur-
chasers’ world views to realign when 
markets reach an inflection point . . . 
Considering market conditions, senti-
ment and the pipeline of product for sale, 
market turnover is likely to fall within 
the €3.5-€4.5 billion range this year, 
with equity funding playing a bigger 
role,” he said.

But Colin Richardson of CBRE is more 
optimistic after a quieter Q4 2022 saw €1 
billion-worth of deals, bringing total deal 
values to €6 billion in 2022.

“We think that the market will re-
bound faster and stronger than many 

anticipate. We do not expect investors to 
wait on the sidelines much longer – and 
indeed the current market dynamics 
could present an ideal entry point for 
many.”

Kevin Donoghue of Cushman & Wake-
field said the agency is “starting off the 
year pretty busy. We have a good number 
of sale instructions to be sold at various 
points over the coming year. If we add it 
all together, this is well over €1 billion, so 
hopefully it will lead to another strong 
year on the investment front”.

Brian Shields of JLL is also optimis-
tic for later in the year. “The significant 
levels of capital available to deploy into 
the real estate sector . . . remain. Last 
year also saw a number of new entrants 
which we expect will continue to be ac-

tive into 2023. This was most prevalent 
with French capital.

“While there has been and will be fur-
ther upward yield movement, the level 
of change will not be uniform across all 
sectors. Prime offices with certainty of 
income and well-located PRS will most 
likely perform better than some of the 
other sectors.”

Logistics is still a key target for investors 
and will continue to attract significant 
demand.

“Regional shopping centres and re-
tail parks have already seen significant 
outward movement in yields. The avail-
ability of finance will be the major driver 
for depth of demand in this sector and 
provide opportunity for very attractive 
cash-on-cash returns,” said Shields.

Among the shopping centres which 
are now sale agreed are Fairgreen Shop-
ping Centre, Carlow, for which JLL had 
been quoting €22.85 million with a net 
initial yield of 9.4 per cent. That price 
represented a substantial reduction on 
the €36 million price tag sought for it in 
2016. A private Irish investor is believed 
to be the prospective purchaser.

Another shopping centre now sale 
agreed is Douglas Village in Cork. The 
Irish Examiner reported that Urban 
Green Private, an investment firm led 
by local businessman Tom Coughlan, 
has agreed a deal to pay around €23 
million for the centre, which was gen-
erating income over €2.4 million a year. 
Agent Cushman & Wakefield declined 
to comment.

An even bigger retail deal could see Pat 
Doherty’s Harcourt Developments sell a 

portfolio comprising Galway shopping 
centre, Donaghmede shopping centre 
in Dublin and Laois shopping centre in 
Portlaoise, as well as shopping centres in 
Donegal, Limerick and Louth. It is be-
lieved that a Canadian investor, Camgill 
Development Corporation, submitted a 
bid below the €100 million asking price.

The outlook for the residential invest-
ment sector is also mixed. Ken MacDon-
ald of Hooke and MacDonald said most 
investors are now adopting a cautious 
approach to investment until they see 
how the political and interest rate envi-
ronment and markets develop.

“Some investors are appraising both 
new-build forward sales commitments 
and stabilised investment opportunities 
with a view to increasing their portfo-
lios in Dublin and surrounding areas,” 
Shields said.

“The strong demand and structural 
undersupply should underpin invest-
ment and delivery later this year and in 
the coming years, but this is dependent 
on government action needed on key 
issues.” 

Among the office properties which 
may sell this year are Fibonacci Square, 
the 34,838 square metre campus which 
Johnny Ronan’s RGRE developed in Ball-
sbridge, Dublin 4. Cushman declined to 
comment.

Meanwhile, Irish Life is selling One 
Warrington Place overlooking the Grand 
Canal in Dublin 2; JLL is asking €55 mil-
lion for it.

Colony Capital is selling the Hive in 
Sandyford Business district, with agent 
HWBC quoting €34.4 million.
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The Wellington Hotel in 
Temple Bar in Dublin 
2 has been brought to 
market for sale on the 

instructions of receivers De-
clain Taite and Sharon Barrett 
of Kroll Advisory through joint 
agents CBRE and Colliers. 

The turnkey 38-bedroom 
hotel is being sold by private 
treaty guiding excess €15 
million.

The newly developed ho-
tel overlooks the river Liffey 

and has 58 metres of front-
age to three busy city centre 
streets with a high level of 
footfall. 

It also comes with exten-
sive ground floor and upper 
ground floor bar and restau-
rant facilities extending to 
about 340 square metres 
and is situated in the centre 
of Dublin’s main business 
and shopping districts and 
a short walk from popular 
tourist areas including Trin-
ity College, City Hall, Christ 
Church, Guinness Storehouse, 

GPO, St Stephen’s Green and 
Grafton Street.

The 38 bedrooms range in 
size from 13 to 23 square me-
tres and a number of these 
overlook the Liffey.

Local public transport 
modes include the Luas, Dart, 
mainline rail and bus stations. 

CBRE’s Paul Collins said: 
“Unbranded hotels in Dub-
lin city centre rarely come to 
the market and this property 
gives purchasers an oppor-
tunity to establish and grow 
their business in one of the 
most sought after locations 
in Dublin.”

Patrick Ryan at Colliers 
said: “It is estimated that some 
22,000 people pass this prop-
erty each day and many are 
tourists and visitors to the area 
seeking opportunities to meet 
and socialise and the reve-
nue-generating potential is 
enormous.”
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In a first for Ireland, the two 
Grade A office buildings 
in the six-acre mixed-use 
Coopers Cross campus 

in Dublin’s north docks have 
achieved Platinum Smart-
score certification. 

Co-owned and developed 
by Kennedy Wilson and Cain 
International, the commercial 
development, which spans 
almost 35,400 square me-
tres and designed by Irish 
architects Henry J Lyons, is 
also lined up for WiredScore 
Platinum, LEED Platinum, 
WELL Platinum, BREEAM 
Outstanding and A1 BER 
certifications. The scheme is 
scheduled to open later this 
year. 

Introduced in 2021 and pro-
viding a global certification 
standard, SmartScore identi-
fies best-in-class smart build-
ings that deliver exceptional 
user experience, drive cost ef-
ficiency, meet high standards 

of sustainability, and are fully 
future-proofed.

The Platinum SmartScore 
certification is only awarded 
to buildings that raise the bar 
in redefining the workspaces 
of the future. Enhanced data 

availability, smart controls 
and sensors throughout sup-
port efficient and effective use 
of energy, water, light, heat-
ing, and ventilation. 

The office buildings at Coo-
pers Cross will be connect-

ed to a fully electric power 
supply. Sub-meters on each 
floor will allow tenants to 
track detailed energy usage, 
while roof-mounted panels 
will provide solar energy, 
enabling tenants not only to 

source electricity from re-
newable sources but to also 
manage it effectively.

Coopers Cross is joining a 
select group of globally rec-
ognised addresses to have 
achieved Platinum Smart-
Score certification, including 
the Hammerbrooklyn Digital 
Pavilion in Hamburg, 22 Bish-
opsgate in London, 101 Collins 
Street in Melbourne, and 151 
North Franklin in Chicago.

Peter McKenna, Kennedy 
Wilson’s head of development 
for Europe, said: “We are de-
lighted that Coopers Cross is 
the first commercial develop-
ment in Ireland to achieve the 
globally recognised Platinum 
SmartScore certification. 

“This demonstrates our 
commitment to creating 
exceptional and innovative 
buildings, and in doing so, 
redefining the workplace 
experience in Dublin’s north 
docks. We look forward to the 
official opening of Coopers 
Cross later this year.”

Investors viewing a new price landscape

Coopers Cross office buildings 
achieve Platinum Smartscore cert

Offers in excess 
of €15m sought 
for new hotel in 
Temple Bar

Investors in both the commercial and 
residential sectors are waiting to see 
how the political and interest rate 
environment and markets develop

Donal 
Buckley

Two Grade A office buildings in the six-acre mixed-use Coopers Cross campus in Dublin’s 
north docks have achieved Platinum Smartscore certification

How to Buy a Home: Liz O’Kane helps Sunil, a 27-year-old who lives at home with his 
parents in Mullingar, Co Westmeath, get started on his home-buying journey

The Wellington Hotel in Temple Bar in Dublin 2: the 38-bed hotel is guiding €15 million

Fairgreen Shopping Centre in Carlow, for which JLL had been quoting €22.85 
million, has gone sale agreed

Among the office properties which may sell this year are Fibonacci Square in Ballsbridge, Dublin 4 The Douglas Village shopping centre in Cork has gone sale agreed reportedly for about €23 million


