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So what  
exactly is  
a buyer’s 
agent?

Analysis

Liz O’Kane was the 
first in Ireland to tap 
into this idea for the 
property market – 
and she has built 
quite a reputation 
in the nearly two 
decades since

The homes are A-rated energy-efficient standard with UPVC windows and doorsMaydenhayes has six five-beds up for grabs in latest release

Four fully furnished show houses are also for sale 

Large family homes for sale in Mornington
The houses in 
Co Meath have 
been built to 
an A-rated 
energy-efficient 
standard with 
wiring for car 
charging points

BY TINA-MARIE O’NEILL

B
uyers on the hunt 
for a ready-to-go 
family home in 
the Boyne Val-
ley region of Co 
Meath might be 

keen to view the latest homes 
at Maydenhayes, an established 
residential scheme with more 
than 190 homes now occupied 
in Mornington.

There are six large five-bed-
room homes in the latest re-
lease, collectively called the 
Cove, and the houses should 
suit buyers looking for a large 
family home in the commuter 
counties, close to local ameni-
ties, transport links and some 
40 minutes or so from Dublin 
city centre and about 30 min-
utes from Swords and Dublin 
Airport.

The six, detached, 212 square 
metre Cove houses enjoy 
south-west facing rear gar-

dens, five comfortably sized 
bedrooms with generous en 
suites, walk-in wardrobes, a 
family bathroom upstairs and 
a spacious landing at first floor 
level. 

Downstairs, the houses 
feature an open-plan kitch-
en/dining room with double 
patio doors to the garden. Off 
the kitchen is a separate family 
living room, each with a large 
bay window. These modern 
homes have been built to an 
A-rated energy-efficient stan-
dard with UPVC windows and 
doors, air-to-water heat source 
pumps and underfloor heating. 
The houses are also wired for 
car charging points.

The developer, Morning-
ton New Homes, has also 

released four fully furnished 
show houses for sale, which are 
being sold “as seen” to include 
all fixtures and fittings. These 
include the Clarke, a five-bed-
room semi-detached home 
priced at €450,000; the Joyce 
– a four-bedroom semi-de-
tached home costing from 
€415,000; the Yeats – another 
four-bed semi-detached priced 
at €399,500;  and a three-bed 
semi – the Kavanagh – which 
costs €350,000.

The rest of the develop-
ment consists of a selection of 
three, four and five-bedroom 
semi-detached and detached 
homes, which are ready for 
immediate purchase.

Mornington is a few minutes' 
drive from the M1 northern 

corridor and the M50. Local 
amenities include shops, shop-
ping centres, schools, churches 
and sport and leisure facilities, 
including golf clubs, horse rac-
ing courses and a choice of local 
beaches. There is a train link 
from Drogheda – about 5km 
from Maydenhayes – to Dublin 
and Belfast. The scheme is also 
within easy reach of a number 
of business and industrial parks 
located along the main Belfast/
Dublin motorway.

Mornington show homes 
are open today from 2pm to 
4pm. For more details, contact 
the selling agents Knight Frank 
New Homes at 01-6342466 or 
Sherry Property Consultants 
in Drogheda at 041-9841149 or 
in Dundalk at 042-9326688.

Waterfront luxury apartments in restored 
Georgian building get final release

Anglesea's location means that all Dún Laoghaire's amenities are close by, with great transport links at the building's doorstep

Modern conveniences are set against period features

Each home has been given a name with maritime links

Purchasers can customise their own kitchen designs

Every apartment is unique and flooring can be adjusted

BY TINA-MARIE O'NEILL

Well-heeled 
buyers in 
search of 
a luxury, 
waterfront 

pad close to local amenities and 
prime transport links might be 
interested in the final release of 
luxury apartments at Anglesea 
in Dún Laoghaire in South Co 
Dublin.

The Bourke Builders scheme, 
which was initially launched 
last year, is set within a presti-
gious Georgian building dating 
to 1832 that has been sensitively 
and thoroughly restored.

Originally built as the Angle-
sea Arms, a high-end hotel and 
stopover popular with affluent 
patrons sailing from what was 
then known as Kingstown to 
London, the hotel was later 
appropriated as military ac-
commodation for 900 soldiers 
in 1916. 

It closed the following year 
and reopened under a number 
of uses until recent years when 
Bourke Builders, a family-run 
development company from 
Co Mayo, acquired the build-
ing and began its meticulous 
refurbishment.

The redevelopment works 
have included preserving, 
restoring and enhancing this 
unique piece of Dún Laoghaire’s 
Georgian architecture to offer 
a collection of luxury period 
apartments overlooking the 
harbour and Dublin Bay.

Each apartment has been 
given a unique name which has 
a maritime reference to reflect 
the individual style and char-
acter each apartment will have. 
The style is enhanced by mod-
ern conveniences set against 

restored period features such 
as sash windows, plasterwork 
details and original fireplaces.

The ideal location of the 
building means that all the 
amenities of Dún Laoghaire 
and neighbouring Monkstown 
Crescent are close at hand, in-
cluding eateries, yacht clubs, 
shopping options – from con-
venience and boutique to a 
choice of shopping centres – 
the Lexicon library, the Peo-
ple’s Park, two piers, cinemas, 
theatres, a local hospital as well 
as frequent Dublin Bus, Air-
coach and Dart services on its 
doorstep.

There are four remain-
ing property types in the 
building. These include the 
two-bedroom duplex Beau-
fort apartments which span 89 
square metres. There is also a 
substantially larger type of 
two-bedroom duplex avail-
able, the Shackleton, which 
extends to 183 square metres. 
Of the three-bedroom styles, 
the smaller duplex unit is 167 
square metres and is called The 
Holland, while the Tuskar unit 
comes with a library and bal-
cony and 222 square metres of 
living space. Prices range from 
€600,000 to €1.795 million.

Every apartment is unique, 
and each purchaser can cus-
tomise and personalise their 
own kitchen design, bathroom 
and bedroom fit-outs and 
flooring choices throughout. 
Each apartment also comes 
with at least one designated 
parking space and a secure 
storage unit.

The apartments are available 
to view by private appointment 
through selling agent Sherry 
FitzGerald at 01-6671888 or 
visit anglesea.ie.

These high-end Dún Laoghaire 
homes have modern conveniences 
set against period features in great 
location with many transport links

Barnhall Meadows is just 30 minutes from Dublin city by car

The A3 energy-rated homes have kitchens fitted by Bespace

New four-bed contemporary homes in Leixlip hit the market
BY TINA-MARIE O'NEILL

Located in the pictur-
esque town of Leixlip 
in Co Kildare, the next 
phase of homes at 

Barnhall Meadows introduces 
a new selection of the popular 
four-bedroom Elm house types 
to the market this weekend.

The Glenveagh Homes de-
velopment comprises a mix of 
three and four-bedroom homes 
and the current phase of four-
bed Elm units span 136 square 
metres and are priced from 
€430,000.

The A3 energy-rated houses 
come with high levels of insu-
lation and the latest heat-pump 
systems, modern kitchens by 
Bespace Kitchens, contempo-
rary tiled and fitted bathrooms, 

en suites and wet areas, fitted 
bedroom wardrobes, cob-
blelock driveways and seeded 
rear gardens.

The location is ideal too for 
those who may need to com-
mute as it is close to the N4/M4 
and the M50. For residents doing 
the daily commute to Dublin, 
the city centre is about 30 min-
utes away by car. Dublin Bus 
also provides a regular service 

(No 66) as does Irish Rail with 
Louisa Bridge and Confey train 
stations close by.

The immediate area also has 
a number of creches, prima-
ry schools and post-primary 
schools, and Maynooth Uni-
versity is also about 15 minutes 
away.

Leixlip town itself has plenty 
to offer residents of all ages with 
local athletics, GAA, soccer, rug-

H
ere I go again, literally, in just about 
every area of my life. Everything has 
come full circle and I find myself with 
two recessions behind me, one mar-
riage, one business, two young adult 
kids, and a serious knock to my con-

fidence together with a newfound vulnerability. And, 
now I’m giving it another go. I’m either completely 
barmy or incapable of being an employee, or a bit of 
both.

Ireland’s original ‘house hunter’ came into being 
three weeks after my now 18-year-old daughter, Ellie, 
was born. That beautiful, infant child was complete-
ly ignored while I aggressively tapped the idea that 
would make me Ireland’s first ‘buyer’s agent’ into my 
new laptop. (I am convinced she is an independent, 
well-organised, mature kid because she had to bot-
tle-feed herself while I worked.)

Get-sorted.ie and the Liz O’Kane brand grew 
steadily from their inception in 2002 and lovely op-
portunities came my way, including presenting two 
property series for RTÉ – House Hunters and House 
Hunters in the Sun – writing property columns for 
several national newspapers, moderating and ‘MCing’ 
exhibitions and events and regular radio and TV slots. 
Business was good.

Then the property bubble burst. Overnight, property 
became a dirty word and the banks were the devil 
incarnate. I’m still in recovery. I will likely never tru-
ly recover. But I still have a chance to help purchase 
property as the best buyer’s agent in the country, to be 
my own boss and to avail of new media opportunities 
that are coming my way again. How lucky am I?

I spent the last two years working as a buyer’s agent 
under the umbrella of a Dublin estate agent. Being fair, 
it gave me my mojo back and a renewed belief in my-
self, although vulnerability still hovers around.

I quickly discovered that the relationships I had built 
with estate agents and property consultants in my 
previous business life were all generous, kind and en-
couraging to a fault when they learned that I was back 
in the game.

The difference be-
tween us is that they 
sell, I buy. It is my 
job to know every 
estate agent in town. 
Traditional estate 
agents do not know 
each other by virtue 
of the fact they are 
vying for the same 
sales instructions. I 
act exclusively for the 
purchaser, so when I 
contact a sales agent 
about a property, they 
know there is a se-
rious buyer who has 
already retained me 
and the reaction is strong.

Being a buyer’s agent is all about relationships, trust 
and discretion: relationships with my clients who trust 
me to research, source, negotiate and purchase prop-
erty on their behalf. Most are either abroad, time poor, 
want to remain anonymous or are first-time buyers 
who don’t know how to go about the process.

In terms of the bidding process, even the most sav-
vy business people can have a ‘wobble’. It’s emotive, 
but not for me. When I’m acting for my clients, I am 
intense about their ambitions and aspirations for the 
property they want to buy. 

Sometimes I need to tell them that what they want 
is not achievable and a little exercise in changing the 
mindset ensues. It’s all about exploring options that 
might not have been thought about. You’d be surprised 
what a kilometre in the opposite direction can turn up.

Discretion is key. My client’s identity is never di-
vulged. Nor is their budget. A fascinating and common 
error of the prospective purchaser can be to tell the 
agent what their budget is – and sometimes without 
being asked. 

All communication is through me until the solicitors 
come into play. Even at this juncture I’m never gone. 
I’m advising until the keys are handed over, managing 
emotions, money and expectations. 

Knowing about off-market properties is vital. It’s like 
being a detective. I need to know the word on the street 
and, invariably, word will come to me. I am often the 
first phone call an estate agent will make if trying to sell 
a property off-market. I don’t always have a match but 
that property will be firmly in my mind and I can talk 
about it should the right buyer contact me.

I detest being played, broken promises and my time 
being wasted. I’m open, honest and blunt in negoti-
ation, which is simply a conversation about what the 
deal is. Most agents respect this approach. In a funny 
way, dealing with a buyer’s agent is more straightfor-
ward than dealing with a potential purchaser who can 
be slow and indecisive in the background. 

Personally, buying is about doing a deal whereby ev-
eryone is happy and we shake hands, comfortable in 
the knowledge that a fair deal is done and we will be 
glad to do business again.

Ireland’s first buyer’s agent, Liz O’Kane is the founder of 
lizokane.ie. She is the presenter of Buyers Bootcamp on Virgin 
Media Player and is a regular contributor in print and radio 
media. Follow her on Twitter and Instagram: @thelizokane or 
on talent platform: outlaw.ie

by and basketball clubs. Leixlip 
Reservoir and the River Liffey 
allow for canoeing, fishing and 
other water sports.

The town and its surrounds 
offer a wide variety of bou-
tiques, restaurants, bars and 
features such as the Wonder-
ful Barn (a corkscrew-shaped 
building on the edge of Cas-
tletown House Estate), Leixlip 
Castle and the Arthur’s Way 
heritage trail. It is also just a short 
drive to Liffey Valley Shopping 
Centre and the nearby towns 
and villages of Lucan, Celbridge 
and Maynooth.

Show houses are on view to-
day from 12pm to 2pm. For more 
details, contact either of the joint 
agents Savills New Homes at 01-
6181300 or Coonan New Homes 
at 01-6288400.

Knowing about 
off-market 
properties is vital. 
It’s like being a 
detective. I need 
to know the word 
on the street


